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Zimmer Announces Second Quarter And
Six Month Sales And Earnings

Jul 25, 2001

Highlights:

Net Sales increased 13% (17% excluding foreign exchange rate fluctuations) for the Quarter

Net Sales in the Americas increased 21% for the Quarter

Spin-Off from Bristol-Myers Squibb expected on August 6, 2001

First Day of Trading in Zimmer Stock expected on August 7, 2001

(WARSAW, IN) July 25, 2001 -- Zimmer Holdings, Inc. today announced 2001 second quarter and first
half net sales and earnings in anticipation of its expected spin-off from Bristol-Myers Squibb Company
(NYSE:BMY). The results announced reflect the operations of Zimmer as a division of Bristol-Myers
Squibb. Bristol-Myers Squibb has announced that it expects to distribute on August 6, 2001 all of the
outstanding shares of Zimmer as a tax-free dividend to Bristol-Myers Squibb common stockholders of
record on July 27, 2001. Zimmer expects to begin trading on the New York Stock Exchange on August 7,
2001 under the ticker symbol ZMH.

“Our business is performing exceptionally well as we enter our new era as a publicly traded company,”
said Ray Elliott, president and chief executive officer of Zimmer Holdings, Inc. “We delivered
outstanding results in all geographic territories during the second quarter of 2001, particularly in the
U.S. reconstructive market, and, excluding provisions for our separation from Bristol-Myers Squibb, our
earnings in the first six months of 2001 grew faster than sales. Our employees worldwide look forward

to building on this success in the future.”
Second Quarter Results

Net sales for the second quarter increased 13% (17% excluding foreign exchange rate fluctuations) to
$294.3 million from $260.9 million during the second quarter of 2000. Earnings before income taxes
decreased 4% to $68.9 million from $71.9 million a year ago. Net earnings decreased 8% to $43.2
million compared to $46.9 million in 2000. During the quarter, the company incurred separation costs

of $13.1 million on a pre-tax basis and $9.7 million on an after-tax basis. Excluding separation costs,
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earnings before income taxes increased 14% to $82.0 million, while net earnings increased 13% to
$52.9 million.

Six Month Results

Net sales for the first six months of 2001 grew 13% (17% excluding foreign exchange rate fluctuations)
to $580.3 million from $514.4 million during the first six months of 2000. Earnings before income taxes
decreased 4% to $125.5 million from $130.7 million a year ago. Net earnings decreased 8% to $79.2
million compared to $85.7 million in 2000. During the first six months, the company incurred
separation cost of $27.5 million on a pre-tax basis and $19.6 on an after-tax basis. Excluding separation
costs, earnings before income taxes increased 17% to $153.0 million, while net earnings increased 15%
to $98.8 million.

Category and Geographic Results

During the second quarter of 2001, sales of reconstructive implants grew 16% to $222.9 million (20%
excluding foreign exchange rate fluctuations) compared to $191.8 million during the second quarter of
2000. Sales of fracture management products, growth of which can fluctuate depending on the timing
of new product introductions, increased 1% over the prior year to $31.3 million (5% excluding foreign
exchange rate fluctuations) and sales of other surgical products increased 6% over the prior year to
$40.1 million (9% excluding foreign exchange rate fluctuations). For the first six months, reconstructive
implant sales increased 15% over the prior year to $436.4 million (19% excluding foreign exchange rate
fluctuations) while fracture management product sales rose 2% to $63.8 million (6% excluding foreign
exchange rate fluctuations) and sales of other surgical products increased 9% to $80.1 million (12%

excluding foreign exchange rate fluctuations).

Net sales in the Americas led the company in overall sales growth, increasing 21% to $195.5 million in
the second quarter, and 20% to $388.0 million for the first six months, as compared to the same
periods of 2000. For the second quarter, knee sales increased 28% supported by growth in sales of the
NexGen® Legacy® Posterior Stabilized knee, the recently introduced NexGen® Legacy® Posterior
Stabilized Flex knee, as well as the M/G® Uni knee. Hip sales increased 26%, driven by strong sales of
our VerSys® porous hip stems, the introduction of Trabecular Metal acetabular cups and increased
sales of Trilogy® cups incorporating Longevity® highly cross-linked polyethylene liners. Fracture

management product sales increased 5%.

Net sales in the Asia Pacific region decreased 5% (increased 7% excluding foreign exchange rate
fluctuations) to $64.7 million in the second quarter and decreased 3% (increased 7% excluding foreign
exchange rate fluctuations) to $126.0 million for the first six months, as compared to the same periods
of 2000. For the second quarter, knee sales decreased 6% (increased 6% excluding foreign exchange

rate fluctuations), reflecting continuing strong sales of NexGen® Legacy® Posterior Stabilized Flex knee.
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Hip sales decreased 5% (increased 8% excluding foreign exchange rate fluctuations) driven primarily by
strong sales of VerSys® porous hip stems and Trilogy® cups. Fracture management product sales
decreased 6% (increased 6% excluding foreign exchange rate fluctuations) reflecting continuing strong

M/DNO nail sales, partially offset by lower sales of compression hip screws.

Net sales in Europe (which includes the Middle East and Africa) grew 7% (13% excluding foreign
exchange rate fluctuations) to $34.1 million in the second quarter and increased 9% (16% excluding
foreign exchange rate fluctuations) to $66.3 million for the first six months, as compared to the same
periods of 2000. The second quarter increase was driven by higher sales in the United Kingdom,
Germany, Spain, France and Italy. For the second quarter, knee sales increased 11% (17% excluding
foreign exchange rate fluctuations) driven by strong sales of the NexGen Legacy® system of knee
prostheses. Hip sales increased 5% (11% excluding foreign exchange rate fluctuations) supported by
the introduction of ZMRO, our modular revision hip product, and increased sales of Trilogy® cups
incorporating Longevity® highly cross-linked polyethylene liners. Fracture management product sales

decreased 3% (increased 2% excluding foreign exchange rate fluctuations).

Zimmer, based in Warsaw, Indiana, is a global leader in the design, development, manufacturing and
marketing of orthopaedic reconstructive implants and fracture management products. Orthopaedic
reconstructive implants restore joint function lost due to disease or trauma in joints such as knees,
hips, shoulders and elbows. Fracture management products are devices used primarily to reattach or
stabilize damaged bone and tissue to support the body’s natural healing process. Zimmer also
manufactures and markets other products related to orthopaedic and general surgery. Zimmer was
founded in 1927 and has more than 3,200 employees worldwide. For the year 2000, Zimmer recorded
worldwide revenues of more than $1 billion. For further information regarding Zimmer and its spin-off
from Bristol-Myers Squibb, please see Zimmer’s Form 10, which is filed with the Securities and

Exchange Commission.

This press release contains forward-looking statements based on current expectations, estimates,
forecasts and projections about the orthopaedics industry, management’s beliefs and assumptions
made by management. These statements are not guarantees of future performance and involve risks,
uncertainties and assumptions that could cause actual outcomes and results to differ materially. These
risks and uncertainties include, but are not limited to, price and product competition, rapid
technological development, demographic changes, dependence on new product development, the mix
of our products and services, customer demand for our products and services, our ability to
successfully integrate acquired companies, control of costs and expenses, our ability to form and
implement alliances, international growth, U.S. and foreign government regulation, reimbursement
levels from third-party payors, general industry and market conditions and growth rates and general
domestic and international economic conditions including interest rate and currency exchange rate

fluctuations. For a further list and description of such risks and uncertainties, see the reports filed by
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Zimmer with the Securities and Exchange Commission. Zimmer disclaims any intention or obligation to
update or revise any forward-looking statements, whether as a result of new information, future

events or otherwise.

"Safe Harbor" Statement under the Private Securities Litigation Reform Act of 1995: Statements in this
press release regarding Zimmer Inc.'s business which are not historical facts are "forward-looking
statements" that involve risks and uncertainties. For a discussion of such risks and uncertainties, which
could cause actual results to differ from those contained in the forward-looking statements, see "Risk

Factors" in the Company's Annual Report or Form 10-K for the most recently ended fiscal year.
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